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Kevin Duffy 
Place of Birth: Bronx, NY 
Business: Sullivan
Engineering LLC 
State: New Jersey 
First Established: 2010 
Your Position in Business:
Vice President of Operations 
Website:
sullivanengineeringllc.com 
Company Twitter Handle:
@sullivanEngr 
Total Employees: 24 
Where You Live: Bronx, NY 
First Job: Toys-R-Us (RIP) 
What it taught me: It taught
me never to say no to your
children in public! 

Family:Wife: Stephanie; Parents: Eamon & Patricia Duffy Siblings:
Eamon, Doreen & Colleen Duffy.
Best advice anyone ever gave you: Don't be afraid to make
mistakes 
The most important thing for business success is: to have a
friendly working environment. People will be motivated to
succeed when they work with people they love and don't want to
let down. 
You know you’re Irish if: you spent Sunday mornings during your
childhood at the bar watching GAA games. 

K
evin joined the Sullivan Engineering team after college,
bringing with him small scale contracting experience and
a unique ability to analyze and solve complex problems

throughout the construction process. With these skills, along
with an entrepreneurial spirit, outstanding technical skills and
a strong work ethic, Kevin has garnered an excellent reputation
throughout the industry. Clients and contractors alike enjoy
Kevin's ability to handle almost any situation he comes across
with confidence and charisma. He is an active member in
several leading industry organizations, including APTNE, ASCE
and RCI.

Sullivan Engineering is a regional provider of exterior
restoration services, whose mission is to assist, help and
empower others to improve their quality of life. Our team of
forward thinking professionals provides quick turnarounds,
honest recommendations, quality design and a thoughtful
approach to increase the longevity of repairs over time. We
improve the overall life cycle of a project and reduce costs by
providing property managers the technical assistance required to
ensure that the appropriate materials are combined with high
quality workmanship.

Sean Máirtín Magee 
Place of Birth: Nyack, NY 
Business: Anchor Media Services LLC 
State: New York 
First Established: 2016 
Your Position in Business: Founder & C.E.O. 
Website: www.AnchorMediaServices.com 
Total Employees: 24 
Where You Live: Congers, NY 
First Job: Mowing lawns 
What it taught me: It taught me how to truly appreciate
a hards day work and a hards day pay. 
Family: Wife, Jody (formerly Jody Slattery whose family is
from County Cork). We have three children, two girls and
a boy, Kaileigh (13), Brianna (11) & Kieran (6). Sean's
Mother (Kathleen Kenny Magee) is from County Mayo and
his Father, Thomas Magee, Sr. is born in the Bronx, NY and
is of 1st generation Irish immigrant from County Louth. 
Best advice anyone ever gave you: My Father always
told me to apply myself. When I would fail at something
whether it was schoolwork or a sport, he would say
things like "Son, you have to apply yourself if you want
it." So that's all I ever did and I continue to do it still to
this day. It's a simple piece if advice that doesn't make
much sense when you're a kid. In most cases when
children are challenged with something and they apply
themselves, the positive results of applying themself
aren't necessarily immediate ... but as I have gone
through life and take a glimpse back, it was probably
the greatest advice anyone could have ever given me
and the words sure seem to make a lot of sense
nowadays. 

The most important thing for business success is: You
must certainly apply yourself! 
You know you’re Irish if: you know that an Irish Festival
is really a Fèis! 

S
ean Magee is the Founder and Chief Executive
Officer of Anchor Media Services. Sean founded
Anchor with a dual mission. First, provide clients

with a powerful financial and marketing service that
improves EBITDA and increases cash flow. Second,
provide employment opportunities to Veterans while
giving charitable support to select Veteran causes.

Upon completion of active duty in the United States
Navy where he served onboard the U.S.S. Thorn (DD-
988) in support of Operations Desert Shield and Desert
Storm, Sean graduated from the State University of New
York at Cortland with a Bachelor’s of Science Degree in
Political Science with a Concentration in International
Relations.

In 1996, Sean joined Active International as a Media
Market Specialist and rose quickly through the ranks into
Active’s Sales and Account Management Department as
Vice President of Sales for Enterprise Accounts. In this
role, Sean was responsible for managing complex
Corporate Trade programs for Fortune 1000 Companies.
In 2008, Sean left Active International to join Sherwood
Trading Group. As Executive Vice President for Sherwood,
Sean was responsible for the day-to-day sales operations
and asset disposition for all corporate clients.

With more than 23 years of experience in media,
finance and Corporate Trade, Sean has negotiated and
managed more than 200 Corporate Trade transactions
involving real estate, capital equipment, trade claims,
sponsorships and virtually every type of consumer
product inventory. Some clients include Whirlpool
Corporation, McCormick & Company, Electrolux, New Era
Cap Co., William Grant & Sons, Santa Margherita Wines,
Robert Bosch Corporation, Trex Inc., Dean Foods, and
WhiteWave Foods.

Sean is an active participant and supporter of his
community and Veteran causes. He sits on the Board of
Directors for B.R.i.D.G.E.S., the Advisory Council for New
York State’s PFC Joseph Patrick Dwyer Vet to Vet
Program, and Rockland Community College’s Veteran
Affairs Board. He is also a Rally Champion for the National
Relay of Carry The Load, a 501(c)(3) national charity
whose mission is to restore the true meaning of Memorial
Day while honoring and supporting our Military, First-
Responders, Firefighters and Police Officers.

He and his wife are lifelong residents of Congers, NY
where they are raising their three children.

Maggie Colleen Calpin 
Place of Birth: Scranton, Pennsylvania 
Business: Nibbles & Bits 
State: PA 
First Established: 1985, but I purchased it
in 2009 
Your Position in Business: Owner 
Website: www.nibblesbits.com
Total Employees: 5 
Where You Live: Scranton, Pennsylvania 
First Job: Victoria’s Secret Sales Associate.
What it taught me: Work ethic,
dependability, accountability, competence, 
Family: Father: William, 65; Mother: Susan,
65; Two Older Sisters: Megan & Molly (both
deceased).
Best advice anyone ever gave you: Be
prepared to be burned, but it's how you
handle it that will make you a business
owner or not. 
The most important thing for business
success is: Enthusiasm. 
You know you’re Irish if:  you have no idea
how to make a long story short. 

A
bit colorful, chatty cathy, small
business lover, dog rescuer and a go
getter. Growing up in the NEPA town

of Dunmore, Pennsylvania, Maggie loved

anything pertaining to creativity &
imagination: projects at school, piano,
voice & art lessons, even making fortresses
in the backyard. If she could dream it, she
would at least try to do it.

So, how did Maggie become the owner
of Nibbles & Bits?

“I wish I came up with the initial idea,
what girl wouldn’t? Bows, gifts & sweets!?
But I actually purchased this turnkey
business in 2009 at the age of 24. I was a
full-time cosmetologist working for my
Bachelors of Science in Business from
Keystone College with hopes of owning my
very own spa. Coming home from a long
day of work & school, my older sister
mentioned this adorable shop called
‘Nibbles & Bits’ was for sale. I completely
believe in gumption, gut feelings. 

I immediately began the process to
purchase a business with little to no
collateral and absolutely no experience
except a fabulous work ethic and belief in
my new-found dream. I reached out to our
local University of Scranton Small Business
Development Center and wrote my first real
business plan. I even got it laminated with
tabs. I set up appointments with several
local banks…every one of them shot me
down but the last. Ironic right? They worked
with the Small Business Administration and
I was able to meet my collateral needs with
their help. 

Woo hoo, I am a small business owner!
In the nearly 9 years of owning the shop, I
completely re-branded Nibbles & Bits. I
focused on gourmet products, homemade
chocolates and truly mastered our
wrapping techniques while offering longer
store hours & delivery. I even attended
chocolate courses at Cargill Corporation in
Lititz, Pennsylvania…a girl can never say no
to chocolate! I tried to create a cute, quaint
atmosphere with beyond warm customer
service and beyond yummy goodies.
Nibbles & Bits has become more than just
my place of work, it is my home.”

Matthew Moroney 
Business: Goldberg, Miller & Rubin 
State: PA 
First Established: 1984 
Your Position in Business: Partner 
Website: www.gmrlawfirm.com 
Company Twitter Handle: /gmrlawfirm  
Total Employees: 56 
Where You Live: Philadelphia, PA 
First Job: Golf Caddy 
What it taught me: Golf bags are heavy! 
Family: Wife, Kristin and two sons, Ben &
Sam.
Best advice anyone ever gave you: Do not
become a lawyer!
The most important thing for business
success is: Finding the happy place between
risk and stability. 
You know you’re Irish if: You have no idea
how to make a story short 

M
atthew Moroney co-chairs the firm’s
Insurance and Healthcare Fraud
Litigation department. Matt regularly

counsel’s insurance carriers on multi-claim
investigations involving healthcare providers
located in New York, New Jersey,
Pennsylvania, Delaware, and Maryland. Matt
and his team regularly analyze complex data,

including medical records and billing, on an
individual and multi-claim basis to identify
questionable patterns and to assess potential
fraud. Matt has successfully litigated large
scale affirmative actions with fraud, RICO, and
declaratory judgment claims, which recouped
millions of dollars for his clients.

For 15 years, Matt has accumulated
extensive trial experience in the state and
federal courts in New York, New Jersey, and
Pennsylvania. He is well-versed in state and
federal civil procedure and evidentiary
practice. Matt has extensive experience in all
stages of litigation from the initial pleadings
through appeals, and extensive expertise
conducting examinations under oath of
insureds and healthcare providers. 

During his career, Matt has won well over
50 jury trials, and many more nonjury trials
and arbitrations, Matt is equally as proud of
the meaningful results he achieved for clients
without stepping foot into the courtroom.
Matt and his team are committed to helping
their clients limit their exposure on
questionable claims and ensure that they are
not damaged by fraudulent practices in the
future.

Matt enjoys the challenge of handling
complex and complicated cases others would
find difficult and resolving them successfully
for his clients. He is recognized for working
well with opposing counsel, arbitrators and
judges, while maintaining the highest
standard of representation for his clients.

In addition to mentoring his team to ensure
they provide high level legal services, Matt
has been active in the management of the
firm overseeing its growth with the addition of
the firm’s New York office during his tenure as
partner. He also makes time to regularly give
presentations. Matt is frequently asked by
organizations to speak and share insight on
how to identify and combat fraud.

During his free time, Matt enjoys spending
time with his wife and his two boys, along
with following the Eagles, Phillies, Sixers,
Flyers, and Villanova basketball.


